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JOSEPH MENZA
As a second-generation real estate broker, Joseph Menza earned his 
first taste of the industry at an earlier age than most. Joseph’s father 
founded Menza Realty back in 1970, and after his passing in 1998, 
Joseph stepped up to take the reins. Having earned his license at the 
ripe age of eighteen, Joseph has been a licensed agent for thirty-six 
years, and a broker for more than twenty—affording him an expert’s 
eye in all facets of the business. What’s more, he is in command of a 
masterful reputation for utmost professionalism, community-build-
ing, and a proven track record of success. 

Today, Menza Realty is Hillside’s longest running real estate enter-
prise. As a full-service, veritable one-stop-shop, Menza Realty also 
boasts a talented roster of nineteen agents specializing in both res-
idential and commercial offerings. Together, Joseph and his team 
serve clients across the Union County region, including parts of 
Essex County. Almost the entirety of business is based on repeat and 
referral clientele, and Joseph has personally served multiple gen-
erations of clients from the same families—a testament to Menza 
Realty’s staying power and influence in the Hillside community. In 
fact, building community is a central tenet of Joseph’s working style 
and business model. He served as the city’s mayor from 2009 to 
2013 and remembers his position of leadership this way: “During 
my time as mayor, we didn’t raise taxes a dime and we brought 
several new businesses to downtown, revitalizing the area,” he says. 
“It was a good lesson in doing what you say you’re going to do, and 
I’m proud of those accomplishments. My father was always very 
involved in the community, and it’s really at the heart of our busi-
ness.” Of course, staying active in the community also adds value 
to Joseph and his team’s service toward clients. Whether spearhead-
ing residential or commercial transactions, Joseph is able to capably 
navigate rules regarding planning and zoning—ensuring clients are 
guided by the seasoned hand of an industry veteran. 

To keep in touch with the many generations of buyers and sellers in 
their sphere, Joseph and his team reach out regularly through email 
and social media, staying top-of-mind through consistent interac-
tions over time. As for listing properties, the team at Menza Realty 

blend the very best practices of traditional and digital marketing. In 
addition to letters, inviting open houses, and ads on display at major 
shopping hubs in the area, Joseph and his team also turn to the lead-
ing online listing platforms and social media to secure wide-ranging 
exposure. All told, Joseph and his team’s focus remains squarely 
on the client, working with buyers and sellers alike. Joseph lever-
ages his experience, in-depth regional knowledge, and professional 
imprint to capably direct transactions on his clients’ behalf. “I love 
the work,” Joseph reflects. “I grew up in the real estate business 
with my dad, so I learned early on that there are a lot of avenues 
you can take, and I’ve gone down every one. I’ve built homes, done 
property management—we do it all. I also know virtually every 
building in the area, and I’ve put several deals together by matching 
a buyer and seller, even if a property isn’t on the market. It’s all 
comes back to the fact that people know and trust our name. I love 
that every day is different when you’re a local broker. There’s no 
cookie cutter business here.”

To give back to his hometown community, Joseph continues his 
civic engagement by actively supporting candidates with a busi-
ness-forward platform and by remaining involved in the township 
council. In 2012, he was named Mayor of the Year in Union County 
by the Gateway Regional Chamber of Commerce for his “persever-
ance in promoting City Interests despite significant opposition.” He 
was also named Speaker of the Night in 2014 by the same organi-
zation. In his remaining free hours beyond the office, Joseph most 
enjoys spending time with his family and loved ones, and also 
enjoys playing softball. 

Looking ahead, Joseph has plans to continue growing his business 
mindfully, with a constant eye on the superlative standard of care his 
clients have come to expect over the years. Finally, with a lifetime 
of experience in the industry, Joseph Menza fondly considers his 
professional path thus far. “It was important to my father that his 
business continued,” he reflects. “I had to switch lanes quickly to 
carry on that legacy, but it was well worth it. I’m glad I did it, and I 
wouldn’t change a thing.

Copyright Top Agent Magazine

To learn more about Joseph Menza, email JGMenza@aol.com,  
visit www.MenzaRealty.com, call (973) 699 – 0222, or visit his Facebook page here
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